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A new term plan will
cost less than old one

Mayur.Shetty@timesgroup.com

Mumbai: At a time when Infla-
tion isimpactingevery aspectof
1ife, the cost. of term 1lfe insur-
ance has dropped dramatically
in recent years, Tar a few thou-
sand rupees, individuals can
buyaRs 1 crore policy thanks to
compelition, online distribu-
tion and improvement in life ex-
peciancy Thedropin prices has
been sosharpthatan individual
who has brought a policy a fow
years earlier can now gel a
cheaper cover degpite falling in-
{oa higheragebrackel. Experts
now say that policyholders have
an opportunity to save money
by buying intoa new cheapcoy-
er and discarding the old one.
Unlike health insurance,
the instalments for term insur-
ance (policies which pay out on-
Iy I the insured dles) are ‘Jevel'
premiums. What this means is
that. although the risk of death
rises with age, the premium is
computed by caleulating the
risk forevery year and levelling
it across the tenureof the policy
So the same individual will pay
ahigher annual premium it the
term of the policy is higher
Mypically, & 30-year-old will pay
more than a 25-yearold. But
with insurance companies re-
vising their mortality tables,
rates have dropped and individ-
uals buying a new policy today
might end up paying less than
what they did five years ago.
Today a 30-year-old can pur-
chase a Rs 1 crore cover tor be-
tween Rs 7,000 and Rs 9,000 from
over six private life insurance
companies. The downside is
that no agent is going: to do the
drudge work as it is the absence
of distribution costs that makes
such low prices possible, “Ferm
is and isn't a price-sensitive
market, The truth is that the on-
line term rates are definitely
cheaper than thelr of(line coun-
terparts. Fowever, while (he al-

traction to compme is priee,
what the customer ends up buy-
ing is far more driven by the of:
fored features. The Term prod-
uel s becoming more and more
complex as it ticks hoxes of pro-
{ection-centric fealures within
their plans,” said Yashish Dahi-
ya, founder and CEO of Policy-
bazaar,

According to Inkaj Math-
pal, MD, Optima Money Manuag-
ers, caution has to be exercised
while shopping toreplace an ex-

son. Anotherimportant point is
that early claim is questionable
and insurer does strict investi-
gation in case the claim arises
innew policy,” said Mathpal.
Tor some who are hot used
to technology, the process of
buying online can be over-
whelming bul insurers e
working to make the process
simpler: “The processes [or on-
line term were and still are a bit
tedious. But medical cheeks are
being ‘demanded’ by the cus-

WHAT YOU PAY

For male non-smoker of 30 years age and 35-year term

Insurers & Plans w50l § * B IR
Reliance Online Term 4,205 7498 14966 .=
Aegon Religare iTerm 4,607 0% 16,405

Bhartl AxaeProtect 4,607 8207 16,405

Aviva i-life 4,659 6 16,652 . 39965
Edelwelss Toklo My Life+ 4916 15685
MaxLife Online Term Plan 5,057 377 17753

Kotak Life Preferred 5,197 5 16320 38568
HDFC C2P+ 6343 11070 22138

LIC e-term 1,550 23100 46,200 11
ICICIPru iProtect Goyrtermy 6,910 12247 22,697 54495
Note: Excl LIC, premium Includes service tax; premiums calculatled are ‘or lump Ssum
benefit; Source: policybazaar.com. company wehsites

isting policy. The insured has to
seewhat rates he will be paying
for his current age, Sccondly, he
has to bear in mind that there
may not beany agent to service
the policy “Many companies do
notoffer branch service and the
customer has (o visil his home
hranch,” said Mathpul. The oth-
er disadvantage is [hat if' the
policyholder dies soon  after
huying the new policy, it wonld
bean early claim. “Onemusten-
sure that new policy get issued
before discontinuing the exist-
ingone Sometime, heproposer
may nol gel new policy due Lo
poor health or oceupational rea-

tomers, Most customers want
the medicals to be done so thal
they are assured that. the ¢laim
is not denjed because of any
medical declarations madce
Companies are becoming cus-
tomer-centric too and most of
them now offer home medicals
Within the coming year, 95% of
all applicants would have the
option o get medicals done at
home sand the policy issuanece
withina few daysof that. T'his is
by fur the epitome of ‘customer
convenhience” while buying in-
surance. There really is no rea-
son why anyone would go any-
whereelse," said Dahiya,




